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INTRODUCTION:

IamborninaBengaliuppermiddleclassfamilyembeddedinvalues.Sincerityisthekey

tomypersonalityanddisciplineismywayoflife.

BasicallyIamahardtaskmaster.Myinterestisbasicallytolookafterthemarketingand

salesfieldintheindustry,andIhavetriedtogatherexperiencefortheadministrativejob

forthemarketingside“WORKISWORSHIP”Ibelieveinthis.

OBJECTIVE:

Aspiringtoseekacareerinmanagementbyconsistentlystrivingtoproduceresult

orientedoutput.ThecherishedgoalistoobtainapositioninanorganizationwhereIcan

applymymanagerial&administrative&salesskillsinachieveorganizationalgoalsandto

continuouslystrivetolearnnewskillsinpursuanceofanobjectiveofbecominga

competentMANAGER..

PRESENTEMPLOYEE:

WorkingasaAreaSalesManagerinPrataapSnacksLtd(yellowdiamond).Fromthe

monthofFeb’2016totilldata.

PROFILE:

 Developing,Monitoring,Executing&CoordinatingSales&DistributionPlanto

achievesalestargetwithsupperstockiest,Distributors&Retailersandensure

collectionsinDistrictsofJharkhand,

 Besides,settingupofDistributionchannels,appointingclearing&forwardingagents,

Theundersignedhastheexposureinconceptualizationsupplychainsystem(Retail

business),preparationofvariouscontractsoragreementsforbusinessetc.on

behalfofthecompaniesallthesearethestrongestareasofmyduties&



responsibilitiesinvolved.

 LookingafterAreaDevelopment,BusinessDevelopment,&Developmentof

DistributionChannelinmyarea.

 EnsuringCompany’sVolumeintermsofsecondary&Primarysales&Managing

Salesteamundermyterritory.

PROFESSIONALEXPERIENCES:

1.WorkingasaAreaSalesManagerinSURYAFOODSPVT.LTDFromthemonthof

March2010tojuly2016.

JOBPROFILE:

 Developing,Monitoring,Executing&CoordinatingSales&DistributionPlanto

achievesalestargetwithsupperstockiest,Distributors&Retailersandensure

collectionsinDistrictsofJharkhand,BiharandW.B.

 Besides,settingupofDistributionchannels,appointingclearing&forwardingagents,

Theundersignedhastheexposureinconceptualizationsupplychainsystem(Retail

business),preparationofvariouscontractsoragreementsforbusinessetc.on

behalfofthecompaniesallthesearethestrongestareasofmyduties&

responsibilitiesinvolved.

 LookingafterAreaDevelopment,BusinessDevelopment,&Developmentof

DistributionChannelinmyarea.

 EnsuringCompany’sVolumeintermsofsecondary&Primarysales&Managing

Salesteamundermyterritory.

 Developingthenewmarket,launchingnewproducts,observing thenewconcept
inthemarketaswellasthecompetitors’activities.

 Achievingthetarget,motivatinganddevelopingteam.Maintainingclosecontact

withdistributor,retailersandShoppingMallsforincreaseinthesale.

2.WorkedasAreaSalesManagerinShanazHusainHerbalProductsfromthe

monthofFeb2005toFeb2010.

JOBPROFILE:

 Developing,Monitoring,Executing&CoordinatingSales&DistributionPlanto

achievesalestargetwithsupperstockiest,Distributors&Retailersandensure

collectionsinDistrictsofJharkhand.

 Besides,settingupofDistributionchannels,appointingclearing&forwardingagents,

Theundersignedhastheexposureinconceptualizationsupplychainsystem(Retail

business),preparationofvariouscontractsoragreementsforbusinessetc.on

behalfofthecompaniesallthesearethestrongestareasofmyduties&



responsibilitiesinvolved.

 Looking afterArea Development,Business Development,& Developmentof

DistributionChannelinmyarea.

 EnsuringCompany’sVolumeintermsofsecondary&Primarysales&Managing

Salesteamundermyterritory.

3. WorkedasAreaSalesOfficerinWiproConsumerCareLtd.FromJune2004toJan.

2005.

JOBPROFILE.

 PromotingthesalesoftheproductofWiproConsumerProducts.

 HandlingtheDistributor,DealersandthreeSalesRepresentatives.

 LequdingtheStocksofDistributorsandCNF.AchievetheTargetmonthbymonth.

 PromotingthesalesofthecompanythroughKNOP.

4. WorkedasaTerritorySalesInchargeinR.D.M.Pvt.Ltd.(Ayur)fromApril1999to

May2004

 PromotingthesalesoftheproductofAyur.

 HandlingtheDistributor,DealersandfiveSalesRepresentatives.

 LequdingtheStocksofDistributorsandCNF.AchievetheTargetmonthbymonth.

 PromotingthesalesofthecompanythroughKNOP.

AREAOFEXPERTISE.

MARKETING:

Implementmarketinginitiativesincludingplanningnewevents,beginningnovel

sales

promotionschemestobuildconsumerpreference.

BUSINESSDEVELOPMENT

Analyzebusinesspotential;conceptualize&executestrategiestodrivesalesIdentify

new

marketsandtapprofitablebusinessopportunities.

ACEDEMICQUALIFICATION

1. B.S.E.B.

2. IntermediatefromMarwariCollege,Ranchi.

3. GraduationfromRanchiUniversity,Ranchi.

PERSONALINFORMATION:

DATEOFBIRTH : 22thJanuary1981

MARITALSTATUS : Single

FATHER’SNAME : SriRadhikaPrasadShaw



E.MAIL : amitshawranchi@rediffmail.com

amitmarketingprofessional@gmail.com

PERSONALINTEREST : TravellingandMakingFriends.

LANGUAGEKNOWN : Bengali,Hindi&English

AmitShaw


