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SUMMERY
WorkingwithSriSriAyurvedaaszonalHeadnorthernIndia
Profiencyinsalesandmarketingforfmcgproduct's.
Expert'sin--zonalincharge.coveragesplaningandmanagement.plans ProductionPlanning&managementDispatchmanagement
PaymentfollowupSettinguptargetforthesales&achievementplansSalesandstockControlmanagementTeam managementPAN
India&SouthAsiaMarket

 WorkingwithPREM HENNAHERBALSPVTLTDasaPROFITCENTREHEADNORTHINDIAforSales&Marketing.

 ProficiencyinSalesandMarketingforFMCGproducts.

Expertisein–ProfitheadcenterCoveragePlanning&managementProductionPlanning&managementDispatchmanagement
PaymentfollowupSettinguptargetforthesales&achievementplansSalesandstockControlmanagementTeam managementPAN
India&SouthAsiaMarket

PROFESSIONALEXPERIENCE
PREM HENNAHERBALSPVTLTS–PROFITCENTREHEADNORTHINDIA Dec2013
–Present

 Directlyresponsibleforcompanyrevenue

 Developplansandstrategiesfordevelopingbusinessandachievingthecompany’ssalesgoals

 Managetheuseofbudgets

 Managethesalesteams,operationsandresourcestodeliverprofitablegrowth

 Defineandoverseeincentiveprogramsthatmotivatethesalesteam toachievetheirsalestargets

 Defineandcoordinatesalestrainingprogramsthatenablestafftoachievetheirpotentialandsupportcompany
salesobjectives

 Exceedcustomerexpectationsandcontributetoahighlevelofcustomersatisfaction

 Hireanddevelopsalesstaff

 Providingdetailedandaccuratesalesforecasting

 Putinplaceinfrastructureandsystemstosupportthesuccessofthesalesfunction

 Compileinformationanddatarelatedtocustomerandprospectinteractions

 Monitorcustomer,marketandcompetitoractivityandprovidefeedbacktocompanyleadershipteam andother
companyfunctions

 Workcloselywiththemarketingfunctiontoestablishsuccessfulchannelandpartnerprograms

 Managekeycustomerrelationshipsandparticipateinclosingstrategicopportunities

 Travelforin-personmeetingswithcustomersandpartnersandtodevelopkeyrelationships

ShaktiBhog Nov2009–Nov2013
GeneralManager–Sales&Marketing

 Networkandteam development

 SalesnetworkandTeam management

 Orderandpaymentdispatchplanningandmanagement

 Target,expenseratioanalysis

 Compilingthereportforfact,salesandmarketingreportforCMD

 Workcloselywiththemarketingfunctiontoestablishsuccessfulchannelandpartnerprograms

 Managekeycustomerrelationshipsandparticipateinclosingstrategicopportunities

 Travelforin-personmeetingswithcustomersandpartnersandtodevelopkeyrelationships

 Defineandcoordinatesalestrainingprogramsthatenablestafftoachievetheirpotentialandsupportcompany
salesobjectives

 Hireanddevelopsalesstaff

 Providingdetailedandaccuratesalesforecasting

AFPMANUFACTURING 2006-2009
VPSALES

 Networkandteam development



 SalesnetworkandTeam management

 Orderandpaymentdispatchplanningandmanagement

 Target,expenseratioanalysis

 Compilingthereportforfact,salesandmarketingreportforCMD

 Workcloselywiththemarketingfunctiontoestablishsuccessfulchannelandpartnerprograms

 Managekeycustomerrelationshipsandparticipateinclosingstrategicopportunities

 Travelforin-personmeetingswithcustomersandpartnersandtodevelopkeyrelationships

 Defineandcoordinatesalestrainingprogramsthatenablestafftoachievetheirpotentialandsupportcompany
salesobjectives

 Hireanddevelopsalesstaff

 Providingdetailedandaccuratesalesforecasting

SURYAFOODSPVTLTD(PRIYAGOLDBISCUITS) 2004-2006
GeneralManager–Sales&Marketing

 Directlyresponsibleforcompanyrevenue

 Developplansandstrategiesfordevelopingbusinessandachievingthecompany’ssalesgoals

 Managetheuseofbudgets

 Workcloselywiththemarketingfunctiontoestablishsuccessfulchannelandpartnerprograms

 Managekeycustomerrelationshipsandparticipateinclosingstrategicopportunities

 Travelforin-personmeetingswithcustomersandpartnersandtodevelopkeyrelationships

 Hireanddevelopsalesstaff

 Providingdetailedandaccuratesalesforecasting

GEEPEEFOODSINDIAPVTLTD 2003-2004
Regionalsalesmanager–NorthIndia

 Networkandteam development

 SalesnetworkandTeam management

 Orderandpaymentdispatchplanningandmanagement

 Target,expenseratioanalysis

 Hireanddevelopsalesstaff

 Providingdetailedandaccuratesalesforecasting

ONJUS 2000-2003
Regionalsalesmanager–NorthIndia

BISLERIFRANCHAISEEINASIANHEALTHLAKPVTLTD 1998-2000
Regionalsalesmanager–NorthIndia

CIPLAPERSONALCAREDIVISIONS 1995-1998
Areasalesmanager–NorthIndia

MCPL 1989-1995
Areasalesmanager–NorthIndia

EDUCATIONALCREDENTIALS:-

B.SCinBiology–BiharUniversity–45%
ISCinScience–BEboard–65%

DateofBirth:30thOCT1967


